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This document is intended for the use of prospective fund managers only.

®Macquarie Professional Series is a registered trademark of Macquarie Bank Limited. The Walter Scott Global Equity Fund (ARSN 112 828 136) and Winton Global Alpha Fund
(ARSN 124 282 971) (‘Funds’) referenced in the presentation are offered through the Macquarie Professional Series. Investments in the Macquarie Professional Series funds are
offered by Macquarie Investment Management Limited ABN 66 002 867 003 AFSL No. 237492 (“MIML").

The information contained in this document is strictly confidential. If you are not the intended recipient of the information contained in this document, you may not disclose or use
the information in this document in any way. No liability is accepted for any unauthorised use of the information contained in this presentation.

This document is not to be distributed to any person or corporation by the recipient. Macquarie Group Limited is the owner of the copyright material in this document unless
otherwise specified. Macquarie Group Limited and its worldwide affiliates and subsidiaries accept no liability whatsoever for any direct, indirect, consequential or other loss arising
from any use of this document and/or further communication in relation to this document.

This document has been prepared based on information believed to be accurate at the time of the preparation of this document. Subsequent changes in circumstances may
occur at any time and may impact the accuracy of the information in this document. Some of the information in this document and the figures that have been quoted, and or used
within it, have yet to be confirmed and finalised and consent has not been obtained from all relevant stakeholders. It is important to note that to this extent the document may not
be accurate or complete and some of the information could be subject to amendments.

Any forecasts contained in this document are predictive in character and therefore no undue reliance should be placed on the forecast information. Whilst every effort has been
taken to ensure that the assumptions on which the forecasts are based are reasonable, the forecasts may be affected by incorrect assumptions or by known or unknown risks
and uncertainties. The actual results may differ substantially from the forecasts and some facts and opinions may change without notice on the basis of changing market
conditions. Past performance is no indication of future performance.

Resources used on slides 5 and 6 include: The Ripoll Report (Chapter 2, para 2.4); Investment Management Industry in Australia, 2010, Austrade; 5655.0 Managed Funds,
Australia, June 2012, Australian Bureau of Statistics.

Professional Planner | Standard & Poor’s Fund Awards:

Macquarie Professional Series: Winner of Standard & Poor's Fund Awards: Product Distributor of the Year 2011, 2010, 2009. Independent Franchise Partners LLP: Winner of
Standard & Poor’s Fund Awards: International Equities — Developed Markets 2010, 2011. Walter Scott & Partners: Winner of Standard & Poor's Fund Awards: International
Equities - Developed Markets 2009, 2008, International Equities — Diversified 2007. Winton Capital Ltd: Winner of Standard & Poor's Fund Awards: Alternative Diversified
Strategies 2011. Standard & Poor’s Information Services (Australia) Pty Ltd (ABN: 17 096 167 556, Australian Financial Services Licence Number: 258896) (“Standard & Poor’s)
Fund Awards are determined using proprietary methodologies. Fund Awards and ratings are solely statements of opinion and do not represent recommendations to purchase,
hold, or sell any securities or make any other investment decisions. Ratings are subject to change. For the latest ratings information please visitwww.standardandpoors.com.au.

Professional Planner | Zenith Fund Awards:

Macquarie Professional Series: winner of Professional Planner | Zenith Fund Awards: Product Distributor of the Year 2012.The Professional Planner | Zenith Fund Awards are
determined using proprietary methodologies. Fund Awards and ratings are solely statements of opinion and do not represent recommendations to purchase, hold, or sell any
securities or make any other investment decisions. Ratings are subject to change.
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The focus will be wholesale

We are indeed the “Lucky Country”
but don’t underestimate the commitment

Australian investors are some of
the most discerning in the world

The wholesale model
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Financial services sector has assets
of more than $45.5 trillion.

Regulated growth at nine per cent
pa moving to 12 per cent.

The largest 20 dealer groups

Legislation to reduce withholding
own 50 per cent market share.

tax rate on distributions from
\ managed funds.

Holds four out of ten global
S&P AA or above rated

banks. Highly liquid debt and

equity markets.

The total value of the
Australian managed fund "-..’u_f
industry is $A1.886 trillion. h‘-
Market capitalisation at
$US952 billion (Sept 09).

Australia has 749 advisory groups
operating via 8,000 practices.

There are more than 18,000 Mature and innovative
financial advisers. financial markets.

Resilient economy Second largest debt securities
through GFC. market in Asia-Pacific.
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\

The top 30 investment
management firms control
more than 85 per cent of funds
under management.

You also are required
to comply with the
Australian Financial
Services Licensing
(AFSL) obligations,
compliance and

BEER AND SKITTLES! L operating standards to

distribute in Australia.

ITS NOT ALL

Australian investors
are well educated and
very discerning.

The market is one of the
most contested and awash
with investment products.

Investors are slow to shift money with
lower than expected turnover.

The Australian market is among the most fee The pipeline can take two to three
sensitive in the world: why would you bother? years. Are you really committed?
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Large and growing pool of investo™e
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Distribution sector

Wholesale

Mezzanine

Institutional

What

Includes funds
raised from
direct
investors and
via
intermediaries,
platforms and
the Financial
Planning
industry

Private banks,
family offices

Industry funds,
government,
endowments
and corporate
super funds

Facts

Worth over
$A500 billion,
with 83 per cent
of this via
platforms

Stats (eg. 100
top families
control $Xb)

Top five
consultants
advise 85 per
cent of the
market. The top
two consultants
advise 51 per
cent

Key players

Researchers: provide ratings, recommend APL,
develop model portfolios, implemented consulting
and asset allocation

Platforms: provide administration solution for
advisers

Dealergroups: provide licensing and infrastructure
for IFAs including research, model portfolios, asset
allocation and APLs

Advisers: provide advice to investors (including
investment)

Internal and external researchers, external
consultants, international platforms and APLSs,
internal investment teams

Asset consultants: set investment strategy,
provision of reviews and ratings, implemented
consulting

Investors:

Self directed versus consultant led

Trustee board members

ClOs and investment teams (asset classes)

conexusfinancial EVENTS

Examples

Lonsec, Morningstar,
Zenith

ING/ANZ, BT, IOOF

AMP/AXA, CBA,
Westpac, ANZ,
NAB and boutiques

Bruce

UBS, JB Were,
Credit Suisse,
Macquarie, Meyer,
Fairfax, Mutual Trust

Mercer, Frontier,
Russell, Jana,
Towers Watson

Future Fund,
QIC, Sun Super,
Work Cover, ARIA
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Wholesale distribution model

Dealer groups and key accounts program

A Dealer group
. management

Research _ Platforms
External Advisers External \
: MLC i
Zenith 7 hubs Macauest ]
Mercer Top 100 |
Morningstar 10,000 IOOF |
& g : FirstChoice !
ons; Ck One Answer yj
van Ey st

National key account program State based sales representatives Rules of engagement
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: People
and team

_ Skills,
- knowledge
and S
execution

Distribution
process
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i i R G Example: Macquarie Wrap
EEmESIT m e » More than 600 managed funds
e o from more than 120 managers
S - e = e = « 90 international equities
oredearommte R e as S managed funds available
e - A~ N  Clients have 24/7 online
e Ionom= =ik access to portfolio reports.
S : m == Holdings across Macquarie Wrap
SEE i g Cash Equity

o marn e STV = G o e S 13.10% 34.23%
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Strategy Summary Top 8 Hubs
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Presenter
Presentation Notes
Turn content into lorem ipsum or blur out?
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Organisational Structure

Westpac

Dealer
- !
| I

g ™y
Westpac | | pagnitude | | securitor | | StGeorge | [ Westpac Asgard Bt Wrap
FP PB PB
A

AN

FUM / Target Tracker - Westpac
Total FUM

$90,000,000
$82,500,000
$75,000,000
$67,500,000
$60,000,000
$52,500,000
$45,000,000
$37,500,000
$30,000,000
$22,500,000
$15,000,000
$7,500,000
50

Mar-10 Jun-10 Sep-10 Dec-10 Mar-11 Jun-11 Sep-11 Dec-11
mMAGNITUDE GROUP PTY LTD mSECURITOR FINANCIAL GROUP 1 STGEORGE BANK LIMITED W WESTPAC FINANCIAL PLANNING

_
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Distribution models Other
Model

Presence
May hold

Full in-house
distribution Large on-the- 'SAESLO‘&Q% tt))e
e.g. Vanguard ground team - A Iaprpe arer>1/t
Investments gep

company

Retail and
institutional

No on-the- Manager
ground staff needs to
(local partner visit and be

provides) accessible

Partner with a
local e.g.
Walter Scott

Distribution
model

Funds only
Satellite listed on
Institutional model- Small on-the- a limited
e.g. Lazard targeted ground team number
distribution of wrap

platforms

Did you know that Australians eat 260 million meat pies a year?
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FUM ($A million)

900

800

700

600

500

400

300

200

100

0

June 07

Case study: retall distribution process

Winton Global Alpha Fund
June 07 — August 12

@ Platform approval
@ Researcher rating
@ Advertising

@ Industry award

. Ongoing sales and @ Manager visit

marketing

Source: Macquarie. As
at 31 August 2012

Dec 07 Jun 08 Dec 08 Jun 09 Dec 09 Jun 10 Dec 10 Jun 11 Dec 11 Jun 12
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Case study: retall distribution process

Walter Scott Global Equity Fund

March 05 — August 12

2000
1800
1600
"='1400
é @ Platform approval
€ 1200
3; @ Researcher rating
% 1000 @ Advertising
L
800 @ Industry award
Manager visit
eco,b,. & Ongoing sales and ® g
. marketing
400 ® Source: Macquarie. As
+ at 31 August 2012
200
0 ® o

June 05 June 06 June 07 June 08 June 09 June 10 June 11 June 12
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WMV Compressed 10-5-12 Interview With Harindra de Silva.wmyv
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Rules of engagement = FUM growth
Minimum activity level = 56 meetings per month Dealer group

|
524/25i) approvals
55
O A 4,000
5.0 q
A5 445/249 3,500
4.0 3,000
«
S 3 2500
= 30 QO 2
< 2,000
S . 271/182 @
»
= 1,500
D 2.0 ’
LL
15 1,000
1.0
500
0.5
0
0.0

Nov 2004 Aug 2005 May 2006 Feb 2007 Nov 2007 Aug2008 May 2009 Feb 2010 Nov2010 Aug2011 May 2012

Source: Macquarie. As at 31 May 2012.
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Product Distributor of the Year,

winner 2012 Product
Distributor of the Year winner 2009,2010, 2011.
winner
2008, 2009
winner 2010,2011 International Equities —
Diversified, winner 2007. Alternative
Diversified Strategies winner 2011
Alternative Investments (hedged funds) winner 2011, 2012
Global Equities (Broad cap)
winner 2011, 2012 International Large Cap Shares
winner 2010 Large Cap World Shares
winner 2011

For important information relating to these awards, please refer to slide 3.
—_—
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Now you're ready to engage with Australia
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The focus will be wholesale

We are indeed the “Lucky Country”
but don’'t underestimate the commitment

Australian investors are some of
the most discerning in the world

The wholesale model
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